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ABOUT OUR FIRM

Our mission
Our goal is to help protect and maintain the quality  
of your financial life and legacy.

What we do
As Investment Adviser Representatives of 
Commonwealth Financial Network,® the advisors at 
Fitzgerald Financial Group create, implement, and 
monitor customized financial plans designed to help 
affluent individuals and families pursue their financial 
goals. We thoroughly assess and analyze your complete 
financial picture to ensure that your strategy reflects 
your values, risk tolerance, and ultimate life objectives.

Our approach
Fitzgerald Financial Group is known for taking a 
conservative approach to wealth management. We’ve 
built a reputation based on sound judgment and 
prudent decision-making—important values to help 
you pursue your goals.

The benefits of independence
Our commitment to putting your interests first is 
evident in every aspect of our business. We’ve chosen 
to partner with Commonwealth Financial Network, a 
Registered Investment Adviser–broker/dealer with a 
39-year history of focusing exclusively on the needs of 
its affiliated advisors and the clients they serve. This 
partnership means that we remain free to make 
recommendations based on what’s right for you, 
without pressure to promote proprietary products or 
strategies—which is not the case with some other 
types of financial advisors.

Our services
 • Investment management

 • Education planning

 • Business succession strategies

 • Post-retirement income planning

 • Insurance planning

 • Strategies for minimizing tax burdens

 • Estate planning

 • Charitable giving strategies

 •  Coordination with other professionals, such as 
CPAs and attorneys, to ensure that everyone is 
working toward common goals

Our team
Our core group of dedicated professionals shares the 
common goal of providing you with the expertise, 
sound judgment, and personalized service you need to 
confidently pursue your financial goals.
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WHO WE ARE

Building long-term relationships is our priority at 
Fitzgerald Financial Group. We start the journey 
by taking the time to listen to and understand 
each of our clients personally. Together, we 
carefully chart a course to pursue financial 
success, using prudent investment strategies. For 
more than 10 years, our clients have looked to us 
for financial direction. We are dedicated to 
guiding and sustaining that mission. 

Fitzgerald Financial Group is an independent financial 
services, wealth management, and consulting firm.  
As independent financial professionals, we have the 
freedom to provide diverse guidance and insight to  
our clients. 

We recognize that each person’s situation is different, 
so we develop a financial plan that focuses on helping 
you accomplish your personal goals. We pursue an 
in-depth understanding of your financial situation 
and your values as they relate to your investment plan. 
This approach allows us to forge a strong partnership 
with you and to assist you as we strive to turn your 
dreams into reality. 

John Fitzgerald  
President, Financial 
Advisor  
john@fitzgeraldfg.com 

Professional

As president and lead 
financial advisor of 
Fitzgerald Financial Group, 
John provides individuals 
with a range of specialized, 
comprehensive financial 
guidance for investment, 

retirement, and estate planning, as well as other wealth 
management needs. He started Fitzgerald Financial 
Group in 2017 with the goal of offering a local, 
independently owned alternative to large, traditional 
brokerage firms. John enjoys getting to know his clients, 
their lifestyles, desires, and goals for the future. He takes 
the time to try to understand the concerns of his clients 
and focuses on a personal and customized approach for 
each and every family with which he works.

John earned his BS in finance from Northern 
Michigan University. He had spent the previous 
10 years as a financial advisor at Morgan Stanley 
before deciding to start his own firm.

Personal
John and his wife, Dana, are residents of Mullica Hill, 
New Jersey. They have one daughter, Mia, who is the 
pride and joy of John and Dana’s lives. John has served 
in many local nonprofit board roles. He is currently a 
board member and treasurer of the Vineland (New 
Jersey) Police Athletic League. In his spare time, he 
enjoys traveling, cooking, Philadelphia sports, summers 
in Ocean City, and discovering new restaurants. His 
best days are spending time with his family.
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WHERE DO WE ADD VALUE?

With so many professionals, corporations, and 
even websites offering investment advice, it’s easy 
to get confused by the array of services, products, 
and plans. Prospective clients often ask us, 
“Where do you add value? What distinguishes you 
from the pack?” What follows is a brief response 
designed to assure you that partnering with our 
firm could be among the wisest decisions you  
ever make.

There are literally hundreds of thousands of people in 
the field of financial services who act as investment 
advisors, managing a client’s portfolio for a fee or 
earning commissions on trades. But few of them ever 
consider doing anything beyond investments. We 
believe that we can offer superior investment guidance 
while providing something more—comprehensive 
wealth management.

Our approach to planning is carefully designed for our 
clients. Our planning services are as unique and 
diverse as the clients we serve. Because there is no 
cookie-cutter solution when it comes to managing our 
clients’ financial futures, we stock our shelves with the 
finest financial ingredients and cook up customized 
solutions that leave our clients calling for seconds. The 
cooking analogy aside, we partner with our clients to 
help make their goals a reality—preserving their wealth, 
preparing for tomorrow, and putting it all together.

As stated above, accumulation of assets is just one 
of several areas that we focus on. We also provide 
expertise in retirement planning, estate planning, 
risk management, taxation, business planning, and 
asset allocation. This commitment to a life planning 
approach makes financial planning personal and 
addresses specific individual needs.

We employ a dynamic educational process that allows 
clients to visualize their personal goals and model the 
financial consequences of their choices. We rely on 
state-of-the-art software to plan and illustrate our 
strategies. We have partnerships with CPAs, attorneys, 
and other professionals dedicated to working as a team 
to meet all aspects of our clients’ needs. 

Most important—what separates our firm from the 
others—are the relationships we develop with our 
clients. We built our firm based on the fundamental 
elements of mutual trust, honesty, and respect, which 
helps us better strive to help make your goals a reality. 
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SERVICES PROVIDED

Personal Financial Planning 
Our client-focused process is tailored to help 
individuals set financial goals, develop a financial  
road map, and implement the appropriate financial 
tools and strategies.

Supported by: 

• Investment management products (e.g., stocks, 
bonds, mutual funds) 

• Insurance planning and products (e.g., term, 
universal, and variable life; health; long-term care; 
and disability insurance) 

• Asset allocation services 

• Educational programs 

• Tax-sensitive planning 

• Estate planning coordination services

Business Financial Planning 
We take a personalized approach with business 
owners, developing objectives, strategies, and tactics  
to pursue long-term financial results.

Supported by: 

• Employee group benefits 

• Executive compensation planning

• Retirement plan services 

• Buy-sell agreement analysis and funding 

• Business succession planning 

• Estate planning for closely held businesses 

• Strategic planning

Multigenerational Financial Planning 
Designed to support the accumulation, conservation, 
utilization, and transfer of family wealth, these services 
are geared toward higher-net-worth clients—executives, 
professionals, or business owners. 

Supported by: 

• Sophisticated asset allocation strategies and  
wealth transfer techniques 

• Business succession consulting and planning 

• Advanced income and estate tax advising 

• Charitable giving tools and techniques 

• Financial education programs for the  
next generation
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J.D. Power ranks Commonwealth: 
“#1 in Independent Advisor Satisfaction  

Among Financial Investment Firms”*

For the seventh straight time, J.D. Power  
ranks Commonwealth:

“#1 in Independent Advisor Satisfaction Among 
Financial Investment Firms”*

Again, the results were no surprise to us. But it’s what 
this achievement means for our clients—on a daily 
basis—that makes the difference. 

Commonwealth’s entire organization is built around 
doing whatever it takes to satisfy not only the advisors 
who work with the firm, but the clients of those advisors 
as well. It’s that infrastructure—and the always expanding 
wealth of resources it provides—that makes it easier for 
our firm to provide you with the best possible guidance 
and the prompt, personal service you expect and deserve. 

Our firm could not be more pleased to keep such 
good company or to espouse these qualities in our 
daily dealings with our valued clients. 

We are proud to be affiliated with Commonwealth Financial Network®, a Registered Investment  
Adviser–broker/dealer with a singular commitment to serving independent advisors and their clients. 
The latest demonstration of that commitment can be found in the J.D. Power 2020 U.S. Financial 
Advisor Satisfaction Study.sm

 *  Commonwealth Financial Network® received the highest score in the independent advisor segment of the J.D. Power 2010, 2012, 2013, 2014, 2018, 
2019, and 2020 Financial Advisor Satisfaction Studies of customers’ satisfaction among financial advisors. Visit jdpower.com/awards.

A REPUTATION TO BE PROUD OF
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EXPERIENCE THE POWER OF A NET WORK OF 
PROFESSIONALS COMMIT TED TO EXCELLENCE

When it comes to financial advice, you certainly 
want the assurance that “what you see is what 
you get.” That’s why our firm’s approach to client 
relationships is to be clear and direct—minus any 
jargon, confusing concepts, or superfluous 
information. But when you partner with 
Fitzgerald Financial Group, you also get a great 
deal more behind the scenes.

We are not simply an independent financial firm;  
we are affiliated with a powerful network of 
professionals aligned to bring you the ultimate  
in service and professionalism. 

Strength in numbers  
Through our partnership with Commonwealth 
Financial Network®, a Registered Investment  
Adviser–broker/dealer, we gain access to unparalleled 
resources that we translate into indispensable service for 
our clients. With more than 1,778 affiliated advisors* 
like us, Commonwealth is a national firm that has 
spent 38 years providing expert investment research 
guidance, access to top professional money managers, 
smooth transaction processing, and leading-edge 
technology. Combined, the 700+ professionals at 
Commonwealth have more than a millennium of 
financial services experience. 

*As of December 31, 2017

Investment research  
Commonwealth’s Investment Management and Research 
team helps us provide you with the highest level of 
investment advice. The team’s expertise spans asset 
allocation strategies; advanced portfolio construction 
techniques; and analysis and monitoring of individual 
securities, alternative investments, exchange-traded funds, 
and more. The team also delivers timely insight into 
market opportunities and investment performance—all 
to ensure that we’re providing you with the best products 
and strategies to meet your objectives.

What’s more, Commonwealth has contracted with the 
elite providers in outside investment research, which 
gives us access to up-to-the-minute data on the universe 
of mutual funds, separately managed accounts, annuities, 
exchange-traded funds, equities, and select alternative 
investments. We will always have our finger on the 
pulse of financial markets and products.
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EXPERIENCE THE POWER OF A NET WORK OF PROFESSIONALS COMMIT TED TO EXCELLENCE  continued

Financial planning  
Because your life extends beyond the realm of your 
investment portfolio, the Commonwealth team also 
employs financial planning experts to assist us in 
addressing your planning needs and to provide us  
with leading planning tools and resources. The team 
consists of more than 45 professionals with the CFA,® 
CFP,® ChFC,® or JD certification/designation—experts 
who support us in delivering the solutions you need in 
estate planning, taxation, risk management, business 
planning, and retirement planning.

Leading-edge technology
Our world moves at a breakneck pace, and technology 
changes even faster. Commonwealth continually 
invests in development of its own leading technology 
solutions to better serve us and our clients. 

Fully integrated systems provide seamless processing of 
our business and enhance our ability to focus on your 
financial needs. With tools that allow us to easily review 
your financial situation, efficiently make updates and 
changes, and keep you apprised of your status through 
client-friendly systems, Commonwealth’s technology  
is unique in our industry.

And there’s much more
This is just a sample of the support resources 
Commonwealth brings to the table to help us help 
you. As you can see, when you partner with Fitzgerald 
Financial Group, you get more than our wisdom, 
experience, and service—you gain access to an entire 
network dedicated to our mutual success.
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NATIONAL FINANCIAL SERVICES LLC

The company behind the scenes of every  
trade and statement
Fidelity Clearing & Custody Solutions® (FCCS)* 
provides clearing, custody, and other brokerage services 
to Commonwealth Financial Network® through 
National Financial Services LLC (NFS). You can feel 
confident that much of the critical trade processing, 
clearance, client reporting, and systems work that backs 
your investment professional is performed by  
an industry leader. NFS processes tens of thousands of 
transactions for millions of investors like you every 
day. NFS has the vision and resources to provide you 
with innovative services for years to come.

Strength, knowledge, leadership, experience
Your advisor can deliver substantial benefits from the 
important service relationship that Commonwealth 
maintains with NFS. Knowing that every investor’s 
account is serviced with the commitment and 

resources of an industry leader allows us to focus on 
what we do best: providing the personalized guidance 
and comprehensive investment services you need to 
pursue your goals. 

* Fidelity Clearing & Custody Solutions® (FCCS) is an independent company, unaffiliated with Commonwealth. FCCS is a service provider to 
Commonwealth and provides clearing, custody, and other brokerage services to Commonwealth through National Financial Services LLC (NFS), 
member NYSE, SIPC. [eReview 815168.1.0]
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INDEPENDENCE MEANS GREATER FREEDOM FOR ALL

NATIONAL FINANCIAL 
SERVICES LLC (NFS)

Fidelity Clearing & Custody Solutions® (FCCS) 
provides clearing, custody, and other brokerage 

services to Commonwealth through NFS 

REGULATORS

YOUR ADVISOR

YOU

(Registered Investment Adviser–broker/dealer; 
processes investment business of af�liated advisors)

COMMONWEALTH FINANCIAL NETWORK

(FINRA, SEC, state securities divisions)

In the highly regulated securities industry, multiple 
federal and state entities provide oversight of the work 
financial advisors do on behalf of investors. The types 
of services an advisor provides carry a corresponding 
requirement to affiliate with an appropriate firm or 
entity to ensure compliance with the rules governing 
those services. But we have many choices of whom to 
affiliate with and which business model we want to 
follow. The fact that we’ve chosen to work with 
Commonwealth Financial Network,® a Registered 
Investment Adviser–broker/dealer, provides some key 
advantages to you:

 •  Our firm remains free to act in your best interest 
and to help you follow the best course of action 
to meet your financial goals. We can make 
recommendations to you without any pressure to 
promote proprietary products or strategies. It’s a 

model that differs from that of some other types of 
financial firms whose advisors are accountable not 
just to their clients, but also to the parent company 
that employs them.

 •  Because Commonwealth is independently owned 
and managed, the firm is able to allocate resources 
toward whatever is in the best interests of its 
financial advisors and their clients, not shareholders.

 •  Fidelity Clearing & Custody SolutionsSM (FCCS)1 
provides clearing, custody, and other brokerage 
services to Commonwealth through National 
Financial Services LLC (NFS). Like Commonwealth, 
NFS is an industry leader with a long and stable 
history of customer service excellence. We have  
the utmost confidence in the proficiency with 
which NFS handles every trade, statement, report, 
and myriad other transactions for millions of  
clients—and we believe that you can as well.

1  Fidelity Clearing & Custody SolutionsSM (FCCS) is an independent company, unaffiliated with Commonwealth. FCCS is a service provider to 
Commonwealth and provides clearing, custody, and other brokerage services to Commonwealth through National Financial Services LLC (NFS), 
member NYSE, SIPC. 812041.1.0
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The Wealth Management Pyramid

THE ROLE OF THE WEALTH MANAGER

Independence is at the core of wealth 
management. Our process-driven strategy is 
designed to provide solutions to all of your 
financial needs.

As investment products have become increasingly 
complex and investor needs have expanded, clients 
have turned to financial professionals rather than 
relying on brokers. Individuals who used to pay 
for products and get guidance for free now pay for 
guidance while still getting best-of-class products. 
Because we believe that the trend toward guidance 
conforms to our client-first philosophy, we offer 
ourselves to you as wealth consultants.

Wealth management is about replacing products with 
process—a strategy that provides total professional 
services. Instead of picking the hottest stocks, we rely 
on a strict investment methodology to help ensure 
that our clients’ portfolios are aligned with their best 
interests. We don’t try to sell a particular life insurance 
policy, but we do assess your personal goals and needs 
before considering what sort of insurance might be 
appropriate. Rather than turning you away when 
you ask us to develop a college plan, we will help you 
understand the nuances of 529 plans and other college 
savings vehicles. 

Our services range from coordinating an estate plan 
to managing risk, from income distribution planning 
to business succession planning. We partner with 
accountants and attorneys to provide solutions to all  
of your financial needs.

As independent advisors, we have no obligation to  
sell a particular product, so we suggest the best-suited 
one instead. Knowing that there is no one-size-fits-all 
solution to personal finance, we strive to find the 
proper solutions for you. 

We seek to provide invaluable financial guidance to 
high-net-worth individuals with complex planning 
needs. Our focus is to help you achieve your goals. 
Our strategy is wealth management.

 

WM

 Process Implementation

Plans: retirement, income, college,  
tax, risk, business, estate

Products: mutual funds, ETFs, stocks, 
life/LTC/disability insurance, annuities, separate accounts
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WEALTH MANAGEMENT

As you strive to grow your personal net worth, the 
financial challenges you face become increasingly 
complex. While some investors have a long-term 
strategy in place to grow their assets and manage 
risk within their portfolios, many do not have 
strategies for dealing with the tax implications 
that result from the distribution and transfer of 
the assets they have worked so hard to accumulate. 

Capitalizing on opportunities to preserve, grow, 
and transfer your wealth requires the sophisticated 
guidance of a professional who knows and understands 
your long-term financial goals.

As an Investment Adviser Representative of 
Commonwealth Financial Network®, I have the ability 
to offer wealth management services that address the 
complex financial planning issues that many of my 
clients face. Commonwealth’s Wealth Management 
program provides me with the infrastructure to offer 
you a comprehensive array of services to help plan and 
manage your wealth.

For the phases of your financial life
Wealth management refers to the coordination of 
various strategies that encompass all phases of your 
financial life, from the accumulation of assets, to 
risk management, to tax strategies, to retirement and 
estate planning.

The easiest way to conceptualize wealth management 
is to think of it as the logical transitions of your 
financial life: 

 •  The accumulation of wealth. Construction of 
a solid, financial base sufficient to pursue your 
financial objectives.

 •  The protection of wealth. Creation of a strategy 
aimed at preserving your assets from erosion due 
to unexpected expenses, inflation, market decline, 
and taxes.

 •  The tax-advantaged distribution of wealth 
during life. Development of a sophisticated tax 
management plan to enhance your asset base by 
minimizing your tax burden and allowing you to 
distribute your assets according to your wishes.

 •  The tax-advantaged distribution of wealth at 
death. Planning for the controlled distribution of 
your assets at death—to whom you want, when 
you want, and at the lowest possible cost.

Strategies for complex issues
 Wealth management planning seeks answers to those 
tough economic questions and decisions that come 
with modern living. Commonwealth’s Wealth 
Management program divides these issues into six 
modules—each focusing on a different area of your 
financial life:

 •  Accumulation addresses your individual needs, 
asset allocation, and the suitability of different 
types of securities in light of your goals and risk 
tolerance. Accumulation strategies help to ensure 
that your investment portfolio remains closely 
aligned with your overall financial goals as you 
continue to build your asset base. 

 •  Risk management works to minimize financial 
and other losses potentially associated with risks to 
your assets, business, or health. Some examples of 
risk are personal and professional liability, business 
ownership, property loss, and catastrophic illness 
or disability. Your first line of defense is to identify 
your sources of risk and then to either avoid or 
minimize the major exposures. 
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WEALTH MANAGEMENT  continued

 •  Taxation considers the tax implications of 
individual, investment, or business decisions, 
usually with the goal of minimizing tax liability. 
While decisions are rarely made solely on their tax 
impact, you should have a working knowledge of 
the income or estate tax issues and costs involved.

 •  Business planning focuses on issues specific 
to business owners and shareholders. For most 
business owners, the business is their most 
significant asset, and the financial success of 
that business has an immediate impact on the 
economic security of the family. Without proper 
planning, you may have difficulty tapping the 
value of your business to support your retirement, 
or your family may lose the value of the business 
at your death. 

 •  Retirement planning involves evaluating 
your current financial status and creating an 
accumulation strategy that will help to ensure 
your desired retirement lifestyle. Because your 
retirement years can span decades, retirement 
planning generally dominates other financial 
goals. A successful plan put into place during the 
wealth-building life span should address ways to 
maximize growth and tax-efficient distributions, 
as well as how to leave retirement assets to the 
next generation.

 •  Estate planning creates a master plan for the 
management of your property during life and the 
distribution of that property at death. For most 
people, estate planning gives you more control 
over your assets during your lifetime, provides care 
when you are disabled, and allows for the efficient, 
low-cost transfer of wealth at your death.

While not all of these modules will apply to your 
situation, we believe that identifying and addressing 
those that are pertinent will help you to better manage 
your financial future. 

Planning for the long term
No matter what your level of wealth, working closely 
with a trusted professional who knows and understands 
you can help you target your goals. Working together, 
we can help you simplify the complexities of your 
financial life by focusing on your wealth in a systematic 
way and implementing a plan that will benefit you for 
the long term.

Commonwealth Financial Network® does not provide 
legal or tax advice. You should consult a legal or tax 
professional regarding your individual situation.
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DEFINING THE WEALTH MANAGEMENT PROCESS

Intelligent investors often ask,  “What is your 
wealth management process?” When it comes 
to managing our clients’ assets, we adhere to a 
proven system.

Below is an overview of our six-step process.

• Establish Client and Financial 
Consultant Relationships 
The goal here is to get to know you. We will ask you 
for relevant financial data, assess your risk tolerance, 
and determine your financial goals and needs. All 
future decisions in the Wealth Management process 
will stem from this information.

• Gather Data 
We will identify your principal needs and work with 
you to prioritize both short- and long-term goals.

• Analyze Current Positions 
In an “observations meeting,” we will assess your 
current accounts and policies, looking closely for 
gaps or inconsistencies.

• Present an Action Plan 
Depending on your situation, we will draft a 
financial plan that may include an Investment 
Policy Statement, a thorough retirement income 
plan, or a detailed action plan. 

• Implement the Plan 
At this stage, we will make the investment decisions 
on a product level: Which mutual funds should 
you buy? Which insurance policy is best for you? 
What sort of annuity fits best with your situation?

• Ongoing Review and Reporting  
The final step in the Wealth Management process 
involves the ongoing monitoring of your portfolio. 
As time goes on, we will ensure that your assets 
remain diversified and that your objectives stay on 
track. Diversification does not assure a profit or 
protect against a loss in declining markets.
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MONITORING YOUR WEALTH MANAGEMENT PLAN

Life is a story of change. As time passes, your 
preferences, goals, and needs are likely to evolve. 
Not only will these situations affect your life, but 
they are also often significant considerations 
when building and monitoring a financial plan. 

The birth of a child will impact the way you save. The 
death of a parent may present taxation issues. The 
maturation of your business could raise concerns 
about a succession plan. And an impending retirement, 
college tuition bill, or job change, not to mention 
changes in your health or marital status, can have a 
dramatic impact on your financial situation.

A financial plan is only as good as the personal 
knowledge that goes into building it.

We pride ourselves on developing strong relationships 
with our clients, and this intimacy between financial 
professional and client tends to result in financial 
plans that are better suited to meet your needs. Time 
moves all things, and when it modifies your lifestyle, 
investment objectives, or risk tolerance, it is crucial 
that you communicate those changes to a trusted 
wealth consultant.

While you might have balked at a laddered bond 
portfolio in your 40s, you may embrace one in 
your 60s. While you may have seen no need for life 
insurance before having a child, now you may seek a 
life policy. And whereas your income needs may have 
been great 10 years ago, you might be able to save 
more and spend less as you age. 

Staying abreast of your personal situation and evolving 
financial goals and needs is our priority. So that we can 
better service you. So that you can be confident in our 
planning. Because a financial plan is only as good as 
the personal knowledge that goes into building it.
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INTRODUCING OUR SERVICES TO YOUR FRIENDS AND FAMILY

It has always been our belief that the most effective 
use of our time as financial professionals is 
servicing our clients. Our clients are always our first 
priority, and we believe that focusing on helping 
them pursue their financial goals is the key to 
building the foundation for a strong relationship. 

Because of the nature of our commitment to our 
existing clients, and in an effort to maintain the 
integrity of our practice, we do not spend, nor do we 
want to spend, time actively marketing our services 
to the general public. Consequently, the task of 
attracting new, high-caliber, like-minded investors 
who can benefit from our services continues to be 
a challenge.

It is the nature of our business that most new clients 
enter our office as referrals from existing clients—clients 
who have benefited from and enjoyed the experience 
of working with us. We find that our clients tend to 
refer individuals who are like themselves: kind, good 
people who are serious about making smart decisions 
concerning their financial future. We, in turn, find it a 
pleasure to work with these individuals.

If you are pleased with your experience with us, we 
would kindly ask that you mention our name to any 
friends or family members who you think would be a 
good fit with our practice. We are looking for individuals 
who are searching for a trusted relationship with a 
financial professional; who are looking for long-term 
financial guidance, not shortcuts and the next hot trend 
in the financial world; and who are genuinely nice. 


